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Minimum System Requirements
MSDE or Microsoft SQL Server 2000 
or Microsoft SQL Server 2005

Application Requirement
Microsoft Dynamics™ GP Version 10

About In4Arch

In4Arch is an independent solution 
developer and certified reseller of 
Microsoft Dynamics™ GP software. 

Sales Analyzer 

Sales Analyzer makes it easy for anyone—CEO, CFO, Sales 
Manager, Operations Manager or Clerk—to analyze sales 
data and generate customized sales reports without the 
assistance of IT or financial personnel.

Sales, marketing and operations departments will benefit 
from these capabilities for analysis: 

√  Monitor sales order pipeline by salesperson and item;     
√  Track sales and profit by multiple groups, including
    customer, salesperson, or item; 
√  Consolidate sales data for Receivables Management, 
    Sales Order Processing, and Invoicing modules; 
√  Monitor sales trends by customer or items; 
√  Identify those customers that contribute the most to your 
    bottomline; and
√  Monitor current versus prior year sales and profit 
    variance.

Features

Sales Analysis
Group sales activity by primary and secondary group —
including Year, Customer, Item, State, Salesperson, Sales 
Territory, Territory Manager, Country, and user defined 
region. 

Multiple Parameters

√  Document Date or General Ledger Date, 
√  All or  individual sales modules — Receivables, Sales 
    Order Processing and Invoicing,
√  User defined Regions, and
√  All customers or one customer.

Report Format 
Three report formats are available: Sales Analysis Document 
Detail, Sales Analysis Summary and Comparison by year(2).  


